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NTG Clarity Networks’ vision is to be a 
global leader in digital transformation 
solutions. As a Canadian company 
established in 1992, NTG Clarity has 
delivered software, networking, and IT 
solutions to large enterprises including 
financial institutions and network service 
providers. More than 1,400 IT and network 
professionals provide design, engineering, 
implementation, software development and 
security expertise to the industry’s leading 
enterprises. 
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Yesterday, NTG Clarity Networks (NCI:TSXV, NYWKF:OTCPK) reported Q2 financial 
results that missed our forecasts due to impacts from the conflict in the Middle 

East. We believe these results are only temporary and that the Company will get 
back to historical profitability over the medium/long-term. We are maintaining 
our BUY rating and lowering our target price to $1.25/share (previously 

$2.00/share) on NTG Clarity.  
 

Financial Highlights 
• Q2 revenue was $20.1M (+6% YoY), below our estimate of $22.1M and 

CapitalIQ consensus of $21.5M. This was impacted by the conflict in the Middle 
East as client spend did not increase as expected. 

• Contracted backlog landed at $80M vs. $73M in Q1 (+10% QoQ).  

• Over the six months, revenue was 51% offshore services, 41% onsite services, 
and 8% product-related revenue. 58% of revenue came from the banking 
sector, 32% from system integrators, 7% from telecom, and 3% from other. 

• Gross margin for the quarter was 34%, compared to our 35% estimate and 

38% in Q2/25. Customers also negotiated discounted rates to reserve 
engagements. Resources were moved off the bench to new engagements, 
offset by some clients not renewing agreements.  

• Adj. EBITDA for Q2 came in at breakeven vs. our estimate of $2.4M (11% 

margin) and consensus of $2.8M. As a reminder, new staff are booked as G&A 
before being moved to COGS when deployed (and vice versa). 

• S&M was 8% of sales and G&A was 27% of sales, compared to historical 
averages of ~7% and ~17%, respectively. S&M decreased 2% QoQ, and G&A 

increased 10% QoQ. NTG maintained its staffing and infrastructure required to 
see future growth following the conflict stabilization.  

• Net income (continuing ops) for Q2 was $1.8M vs. our estimate of $1.3M and 
$0.4M in Q2/25. This benefited from a $1.8M tax recovery. 

• OCF for Q2 was $2.7M before WC changes, but ($4.6M) after WC changes as 
A/R increased by $5.4M QoQ attributed to the conditions in the region. 

• NTG ended Q2 with $2.8M in cash and $5.8M in debt (down $0.2M QoQ).  
 

 
Figure 1: Q2 Financials Summary 

 

Outlook 

Similar to last quarter, the Middle East conflict has affected NTG’s ability to sign 
new contracts. Clients have been focusing on cost effectiveness and ROI, resulting 
in lower pricing, pausing expansion, and scaling back of some agreements. Many of 
the digitization efforts in Saudi rely on oil shipments for funding; real GDP declined 
4.8% YoY in Q2 with non-oil up 0.6%. As such, NTG withdrew its 2026 guidance 
while monitoring the situation and may update guidance in the future. 

Q2/26A Atrium Est. YoY

Revenue ($M) $20.1 $22.1 +6%

Gross Margin (%) 34% 35% -440 bps

Adj. EBITDA Margin (%) 0% 11% -1475 bps

Net Income ($M) $1.8 $1.3 +285%

What you need to know: 

• NTG reported Q2 revenue of $20.1M (+6% YoY, $22.1M expected) and 
adjusted EBITDA of breakeven vs. our $2.4M estimate.  

• The Company has withdrawn its 2026 financial guidance and now expects 
gross margin in the low-to-mid 30% range for the foreseeable future as 
the Middle East conflict has weighed on its clients. 

• Customers are negotiating discounted rates, pausing extensions and in 
some cases scaling back engagements to preserve cash. 
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Management believes that once the conflict stabilizes, its resources will be quickly deployed as they 
are critical for its clients. The Company stated that it has a solid base of business and strong Q3 order 
volume (see below). The Company plans to focus on cash collection through H2 and remaining self-

funded, while focusing on modest organic growth opportunities. Specifically, NTG’s executive team is 
now directly involved with collections, with July collections being ~$8M compared to $15M in all of Q2 
and $20M in Q1. Management expects low-to-mid 30s for gross margin going forward, maintaining its 
staff levels until the conflict stabilizes.  
 
New Work Valued at $16.8M 
Alongside the results, NTG announced a further $16.8M in new purchase orders and contract renewals, 

taking Q3 announcements to date to $33.4M. Management characterized Q2 deal flow, across both 
new and renewals, as materially slower than its own expectations, attributing it to clients across the 
region extending decision timelines rather than cancelling work. This compares YoY to the $10.9M in 
work announced on September 9th, 2025. 
 
The bulk of the announcements consists of $15.7M in renewals, expansions and related purchase 

orders from customers. Of that, $10.4M is billings against the two large framework agreements in 
place: 1) $6.2M against the $53M three-year contract signed in December 2024, and 2) $5.3M in 
renewed purchase orders and contracts for offshore and onsite software development. The new work 
totals ~$1.0M split between $593K across three new customers and one existing customer and $432K 
from the existing real estate developer customer, representing further billings under the three-year 
framework signed back in March 2026, which only covers a portion of the expected 2026 work with 
additional orders anticipated for 2027 and beyond.  

 

 
Figure 2: Contract & Purchase Order Announcements 

 
Our Take 

This quarter showed us that the negative effects from the Middle East conflict have gotten worse since 
Q1 was reported. The Middle East exposure was once a strong tailwind for NTG but has now become a 
headwind, leaving us waiting for a recovery. While we do not know when the rebound will begin, we 
believe it will happen eventually as NTG’s services and products are highly critical for its clients, 
meaning the demand still exists. The contract signings tell us that revenue should sustain these levels 
or continue growing into H2, but margins remain the question. As a reminder, we use 2027 as our 
valuation year, which would ideally reflect the turnaround; nevertheless, our estimates move lower 

(Figure 5), decreasing our target price to $1.25/share from $2.00/share. This is based on the same 
6.5x 2027E EBITDA, reflecting a strong 140% upside. 
 
We will note that while most software and IT stocks have begun recovering from their lows, NTG has 
underperformed, now with potential to be a catch-up trade when things recover. NTG trades at 

15.3x/3.1x 2026E/2027E EBITDA compared to its peers at 6.1x/5.7x. 

Announcement Date Work Valued Type

Apr-09-2024 $1.8M POs/renewals

May-02-2024 $2.1M POs/renewals

Jun-04-2024 $4.3M POs/renewals

Jul-02-2024 $5.0M POs/renewals

Aug-06-2024 $8.5M POs/renewals

Aug-29-2024 $53.0M Framework ceiling

Sep-19-2024 $6.0M POs/renewals

Nov-18-2024 $10.3M POs/renewals

Dec-04-2024 $22.0M Framework ceiling

Jan-30-2025 $14.6M POs/renewals

Apr-30-2025 $11.1M POs/renewals

May-14-2025 $12.5M POs/renewals

Jun-18-2025 $11.2M POs/renewals

Sep-09-2025 $10.9M POs/renewals

Dec-10-2025 $11.8M POs/renewals

Feb-17-2026 $14.1M POs/renewals

Mar-09-2026 $18.2M Framework ceiling

Apr-09-2026 $12.3M POs/renewals

Jul-16-2026 $16.6M POs/renewals

Aug-27-2026 $16.8M POs/renewals
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Figure 3: Valuation Summary 

 
Conference Call Notes 

• Subsequent to the quarter, both revenue and collections improved. 
• New POs have longer project lengths to reduce costs for clients. Roughly, half of the POs will 

be billed in 2026 and half in 2027.  

• Cost base has been flat over the past three quarters (measured as COGS + G&A + S&M). 

• Priorities going forward: 1) Convert the receivables, 2) Convert the backlog, 3) Hold costs flat 
or reduce if needed. $1M per month in salary costs on the bench. 

• Client’s digital roadmaps are still intact, but might be extended over a longer period. 

• No clients have cancelled or paused. Not seeing any competitive forces or clients replacing NTG 
with AI.   

 
Expansion to North America 
On August 27th, NTG posted plans on LinkedIn to expand its service offering to Canada and North 
America, targeting medium- to large-sized enterprises in the region. We see this as a positive 

development that should help mitigate the negative effects of the war in the Middle East. Although 

information on the plan is limited, we will be awaiting additional updates from management on the 
expansion.  
 
Why We Like NCI 

• NTG’s land-and-expand model turns satisfied customers into referral sources, with contracts 
scaling from $2-4M in 2024 to consistently above $10M and a contracted backlog of $80M as 
of Q2. 

• NTG has operated in Saudi Arabia for 20+ years, serving tier 1 clients in financial services, 
telecom, and government. Its Egypt-based offshore delivery model provides a cost and 
cultural advantage that global IT firms struggle to replicate. 

• NTG invested heavily in talent in 2025, compressing EBITDA margins to 14% from a peak of 
22%. We expect margins to recover through 2027 as new staff are deployed on new contracts 
(contingent on the Middle East conflict stabilizing). 

• Management and board own 36% of shares outstanding and have led the Company since its 

founding in 1992, with the last financing conducted at $2.20/share, well above today's price. 

 
Catalysts 

• Quarterly Financial Results – Ongoing 

• Contract Announcements – Ongoing  

• Takeout Candidate – Ongoing 

 
 

 
 
 
 

 

 

2027E Adj. EBITDA $9.2

EV/EBITDA Multiple 6.5x

Enterprise Value $59.8

(+) Cash $2.8

(-) Debt $5.8

Equity Value $56.8

Target Price (Rounded) $1.25

Upside 140%

EBITDA Multiple Valuation
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Tear Sheet 

 
Figure 4: Tear Sheet 

 
Estimate Revisions 

 
Figure 5: Estimate Revisions 

 

 

 
 

 
 
 

 
 

 
 

 
 
 

 
 

 
 
 

 
 

 

Market Data Capital Structure

Ticker NCI:TSXV Basic Shares Outstanding (M) 48.0

Stock Price $0.52 Warrants (M) 4.1

Rating BUY Options (M) 2.6

Target Price $1.25 FD Shares (M) 54.7

Upside 140% FD ITM Shares (M) 48.7

Market Cap ($M) $25.3

Cash ($M) $2.8 Ownership

Debt ($M) $5.8 Management & Board 36%

EV ($M) $28.3 Retail & Institutions 64%

Financial Estimates

2024A Q1/25A Q2/25A Q3/25A Q4/25A 2025A Q1/26A Q2/26A Q3/26E Q4/26E 2026E 2027E

Revenue ($M) 56.1 19.7 18.9 20.9 23.9 83.4 21.3 20.1 20.4 22.2 84.0 93.8

% YoY 102% 68% 51% 42% 39% 49% 8% 6% -2% -7% 1% 12%

Gross Profit ($M) 20.8 6.7 7.2 7.3 9.1 30.3 7.0 6.7 6.7 7.3 27.8 34.2

Gross Margin 37% 34% 38% 35% 38% 36% 33% 34% 33% 33% 33% 36%

Adj. EBITDA ($M) 12.3 2.9 2.8 2.5 3.8 11.9 0.8 0.0 0.2 0.9 1.9 9.2

Adj. EBITDA Margin 22% 15% 15% 12% 16% 14% 4% 0% 1% 4% 2% 10%

Net Income ($M) 9.8 2.0 0.5 1.8 1.3 5.5 0.6 1.8 (0.1) 0.3 2.6 5.0

EPS (Basic) 0.23 0.05 0.01 0.04 0.01 0.11 0.02 0.05 (0.00) 0.01 0.07 0.10

FCFF ($M) 1.6 (0.0) (2.7) (4.1) 3.0 (3.8) (0.1) (4.7) 12.4 0.2 7.9 4.3

New Previous New Previous New Previous New Previous

Revenue ($M) $20.4 $23.6 $22.2 $27.0 $84.0 $94.0 $93.8 $104.4

Gross Margin (%) 33.0% 37.0% 33.0% 38.0% 33.1% 35.9% 36.4% 37.0%

Adj. EBITDA ($M) $0.2 $3.4 $0.9 $4.7 $1.9 $11.3 $9.2 $15.1

Net Income ($M) ($0.1) $2.0 $0.3 $2.8 $2.6 $6.7 $5.0 $8.8

Q3/26E Q4/26E 2026E 2027E



NTG Clarity Networks Inc. 
Research Note 

August 28, 2026 5 

NTG Clarity Networks Inc. 
Research Note 

August 28, 2026 5 

 

 

 
Disclosures 
 
Analyst Certification 
Each authoring analyst of Atrium Research on this report certifies that (i) the recommendations and opinions expressed in this 
research accurately reflect the authoring analyst’s personal, independent and objective views about any and all of the designated 
securities discussed (ii) no part of the authoring analyst’s compensation was, is, or will be, directly or indirectly, related to the specific 
recommendations or views expressed in the research, (iii) to the best of the authoring analyst’s knowledge, she/he is not in receipt of 
material non-public information about the issuer, (iv) the analyst does not own common shares, options, or warrants in the company 
under coverage, (v) the analysts adhere to the CFA Institute guidelines for analyst independence, and (vi) this report belongs to the 

CFA Institute. 
 
Atrium Research Ratings System 
BUY: The stock is expected to generate returns of over 20% over the next 24 months.  
HOLD: The stock is expected to generate returns of 0-20% over the next 24 months.  
SELL: The stock is expected to generate negative returns over the next 24 months. 
NOT RATED (N/R): Atrium does not provide research coverage on the respective company. 
 

COVERED COMPANIES 

57 

 
About Atrium Research 
Atrium Research provides institutional quality company sponsored research on public equities in North America. Our investment 
philosophy takes a 3-5 year view on equities currently being overlooked by the market. Our research process emphasizes 
understanding the key performance metrics for each specific company, trustworthy management teams, and an in-depth valuation 

analysis. For further information on our team, please visit https://www.atriumresearch.ca/team. 
 
General Information 
Atrium Research Corporation (ARC) has created and distributed this report. This report is a general discussion of the merits and risks 
of a security or securities only, was prepared for general circulation, is not in any way meant to be tailored to the needs and 
circumstances of any recipient and does not provide investment recommendations specific to individual investors. As such, the 
securities discussed in this report may not be suitable for all investors and investors must make their own investment decisions based 
upon their specific investment objectives and financial situation, utilizing their own financial advisors as they deem necessary.  
 
This report is based on information we considered reliable; we have not been provided with any material non-public information by the 
company (or companies) discussed in this report. We do not represent that this report is accurate or complete and it should not be 
relied upon as such; further any information in this report is subject to change without any formal or type of notice provided. Investors 

should consider this report as only one factor in their investment decisions; this report is not intended as a replacement for investor’s 
independent judgment.  
 
ARC is not a CIRO registered dealer and does not offer investment-banking services to its clients. ARC (and its employees) do not 
own, trade or have a beneficial interest in the securities of the companies we provide research services for and does not serve as an 
officer or Director of the companies discussed in this report. ARC does not make a market in any securities. This report is not 
disseminated in connection with any distribution of securities and is not an offer to sell or the solicitation of an offer to buy any 
security in any jurisdiction where such an offer or solicitation would be illegal.  
 
ARC does not make any warranties, expressed or implied, as to the results to be obtained from using this information and makes no 
express of implied warranties for particular use. Anyone using this report assumes full responsibility for whatever results they obtain. 
This report does not constitute a personal recommendation or take into account any financial or investment objectives, portfolio 

holdings, strategy, financial situations or needs of individuals. This report has not been prepared for any particular individual or 
institution. As such, any advice or recommendation in this report may not be suitable for a particular recipient. ARC assumes 
recipients of this report are capable of evaluating the information contained herein and of exercising independent judgment. A 
recipient of this report should not make any investment decision without first considering whether any advice or recommendation in 
this report is suitable for the recipient based on the recipient’s particular circumstances and, if appropriate or otherwise needed, 
seeking professional advice, including tax advice. ARC does not perform any suitability or other analysis to check whether an 
investment decision made by the recipient based on this report is consistent with a recipient’s investment objectives, portfolio 
holdings, strategy, financial situation, or needs. Past performance is not an indication or guarantee of future results, future returns are 
not guaranteed, and loss of original capital may occur. By providing this report, ARC does not accept any authority, discretion, or 
control over the management of the recipient’s assets. Any action taken by the recipient of this report, based on the information in the 
report, is at the recipient’s sole judgment and risk. The recipient must perform his or her own independent review of any prospective 

investment. Neither ARC nor any person employed by ARC accepts any liability whatsoever for any direct or indirect loss resulting from 
any use of its research or the information it contains. 
 
 
 
 

https://www.atriumresearch.ca/team


NTG Clarity Networks Inc. 
Research Note 

August 28, 2026 6 

NTG Clarity Networks Inc. 
Research Note 

August 28, 2026 6 

 

 

 
This report contains "forward-looking" statements. Forward-looking statements regarding the Company and/or stock’s performance 
inherently involve risks and uncertainties that could cause actual results to differ from such forward-looking statements. Such 
statements involve a number of risks and uncertainties such as competition, market demand, and the company’s (and management’s) 
ability to correctly forecast financial estimates. As a result, the actual results, events, performance or achievements of the financial 
product may be materially different from those expressed or implied in such statements. Please see the Company’s MD&A “Risk 

Factors” Section for a more complete discussion of company specific risks for the company discussed in this report. Any opinion or 
estimate constitutes the preparer's best judgment as of the date of preparation, and is subject to change without notice. ARC assumes 
no obligation to maintain or update this report based on subsequent information and events. 
 
ARC is receiving a cash compensation from NTG Clarity Networks Inc. for 12-months of research coverage. This report was 
disseminated on behalf of NTG Clarity Networks Inc. ARC retains full editorial control over its research content. ARC does not have 
investment banking relationships and does not expect to receive any investment banking driven income. ARC reports are primarily 
disseminated electronically and, in some cases, printed form. Electronic reports are simultaneously available to all recipients in any 
form.  This report or any portion hereof may not be copied, reprinted, sold, or redistributed or disclosed by the recipient or any third 
party, by content scraping or extraction, automated processing, or any other form or means, without the prior written consent of ARC. 
Any unauthorized use is prohibited. Neither ARC nor any of its respective directors, officers or employees is responsible for 
guaranteeing the financial success of any investment, or accepts any liability whatsoever for any direct, indirect or consequential 

damages or losses arising from any use of this report or its contents. 
 
To receive future reports on covered companies please visit https://www.atriumresearch.ca/research or subscribe on our website. 
 
This report has been prepared independently of any issuer of securities mentioned herein and not as agent of any issuer of securities. 
No ARC personnel have authority whatsoever to make any representations or warranty on behalf of the Company. Any comments or 
statements made herein are those of ARC. 
 
The information contained herein is not, and under no circumstances is to be construed as, an offer to sell securities described herein, 
or solicitation of an offer to buy securities described herein, in Canada or any province or territory thereof. Any offer or sale of the 
securities described herein in Canada will be made only under an exemption from the requirements to file a prospectus with the 
relevant Canadian securities regulators, if applicable, and only by a dealer properly registered under applicable securities laws or, 

alternatively, pursuant to an exemption from the dealer registration requirement in the relevant province or territory of Canada in 
which such offer or sale is made. The information contained herein is under no circumstances to be construed as investment advice in 
any province or territory of Canada and is not tailored to the needs of the recipient. To the extent that the information contained 
herein references securities of an issuer incorporated, formed or created under the laws of Canada or a province or territory of 
Canada, any trades in such securities must be conducted through a dealer registered in Canada. No securities commission or similar 
regulatory authority in Canada has reviewed or in any way passed judgment upon this research report, the information contained 
herein or the merits of the securities described herein, and any representation to the contrary is an offence. 
 
The information contained in this report is intended to be viewed only in jurisdictions where it may be legally viewed and is not 
intended for use by any person or entity in any jurisdiction where such use would be contrary to local regulations or which would 
require any registration requirement within such jurisdiction. 
 

https://www.atriumresearch.ca/research

